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BUYER PRESENTATIONS | Brunch & Loarn 10/11/23



OBJECTIVE

Why do we need a presentation?
What goes into a buyer presentation?

How do | put one together?
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WHY DO WE DO A BUYER'S
PRESENTATION?




IT'S AN INTRODUCTION TO WHOYOU ARE AND
AOWYOU DO BUSINESS.

Organized & Efficient

Informative

Branded
Polish



IT'S AN INTRODUCTION TO WHOYOU ARE AND
AOWYOU DO BUSINESS.

Informative to Buyers
Process

Timelines

Market Conditions
Documentation
Mortgage Implications
Vendors



THINGS OF NOTE...

This is a living document - It should NEVER be
finished

Inclusive material may be market dependent
(Buyer/Balanced /Seller)

Mortgage information may change rapidly
Programs and opportunities change
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WHAT GOES IN A BUYER'S
PRESENTATION?




WHAT'S INCLUDED?

Should be informative

Shou
Shou
Shou

d be relevant

d be personalized
d add value



THREE STEP APPROACH

Set up template in Hanna Presentations utilizing company
pages for the bulk of the presentation

Creation of personalized material in programs such as
Canva

Samples of documentation



EXAMPLES OF PERSONALIZED PAGES

Cover Page

Letter to Homebuyer
Testimonials

Personal Information Page
Social Media Page

Home Buying Process

What | Provide my Clients
Common Home Style Examples
Mortgage Product Comparisons
Open House /Showing Etiquette
11 Signs That Your Mortgage Will to a Successful Approval
Vendor List
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Howard Honna Real Estate Services

owa rd 9 Main Street
annanm Brockport, NY 14420

Real Estate Services Test"‘nomals
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A f rst-time }-orr-ubh-‘.vcr; we were more than a little r:-zu".\“m\nmd fo bm_;n' the process 0" f nqu our new hr:m«
ckily, w at oo v to work / Adom Klock who quided u rouah oroc W L a
Bl‘ﬂ(kpol’t Howard Hanna Branch Mmmgcr.\nd Full Time Luckily, we hod the great opportunity to work w th Adom Klock who guided '_s th oug the process e toured o
Real Estate Agcm with Howard Hanna Real Estate Services heme that we loved, and b-,‘ that even ng, Adam hod pve-;::xu-d a purchase offer and even walked us ”'mu:}h each

7 S e step of fFe r{n-t ment to make sure we ‘_.r.-{er'fnnr‘l whaot was mc‘;f{ef‘l Adom's qu .’1“‘1":9 was fhnmuch :}nr\i ut us
Married o wife. Melanic in 2017. We have a blended family P S 5 x ’ ! 9 9 P

of four children. Lucy (2006), Maddie (2009), Cok (2012), & at the center of the process. If we ever had o question, ed help, or just wanted to talk through something on
Cooper (2012) our minds cbout the home, he was there to help us out. His dedication to us os his chents waos clear os day, and we
Melanie is the Gifted & Talented teacher a¢ Northwood could not have been more grateful for his help purchasing our first home!
Elementary School where she has taught since 2000. She s
also the head coach of our daughter's competitive travel Dorene Dwyer
softball team. Adom is without doubt the best realior | have ever worked with. He keeps you up-to-date on what is geing on
Lucy is in 11ch gr.adc at Hileon ngh School and is a member with the property from start to finish! He is professional and very personable ot the some time. | can't thank you
-.\frln- Varsity Volley B.}Il team and Vanity Softball teams. enough for hiring him and giving me the opportunity to work with him
5'“‘ " ﬂh‘ d" ll".lrllng first bl‘mﬂ“}(); tor h(" (’(m‘xﬂh\'t
tr.l\'cl wﬁh‘“ team. -
Sue Zona
Adam KIOCk A\‘“’d";' i‘ o) *(h Bra‘k a Alt""n w,“l”n‘ A"d‘"c &}“KJ ’:‘[{I]'71 went aobove (ln(i ‘r.\'“"\':nl'i n h"l(] ng us w 'h th '.l')li' ’\F our nouse "4" C l'v\"u "'fld answers F(}Y Q l'..' "W'Iy

Licensed Real Estate &ﬂecperton and is a member of the chorus & band programs. She also
Brock Branch M ; studies piano, voice, plays |V Basketball, modified Volley

rockport branch Manager Ball and ako pliys on a competitive travel softball team.
CELL Bev & Jim Socnes

o Cole is in 5¢th grade at Northwood Elementary and loves to
585.355.3777 draw, phay trombone and play baseball and basketball for the

Hilton Travel teams,

questions and was o ys very prompt getting bock to me

Adam was great. It was a ‘r.wnc_; distant move and he handled s“.’crd"W!g‘ We couldn't be haoppier with our new

homell

EMAIL

% Cooper is in 5th grade at Northwood Elementary. He is a
AdamKlock@HowardHanna.com

Robin Andrews
green belt in Karace, plays percussion, and loves to sing and

Adom was o professional from start to finish. He took the time to answer all of my questions and | felt comfortable

- video game construction.
WEBSITE s . that he knew the market well His recommendations and suggestions '\;rlp»rﬁ us get top dollor for the home in a
AdamKlock.com I am a graduate of Hilton High School 00, Ithaca College i
04 (Bachelor of Music Ed), Nazareth College ‘08 (Master of short peried of time. Great communicater and passionate about his business
OFFICE Science in Ed.) | would definitely recommend Adam again

9 Main Street 2
= Taught vocal music and musical theatre at Hilcon High
e J A ~ c VL
Brockport NY 14420 School for 13 years. Steve Volerio
very much oppreciated and enjoyed v-')vng with Adam. His L-‘:\w\edge and experience was essential to a

Cack of my clients receives my focused and persomalized > 1 1 ¢
Each of my clients receives my focuse | i tobind successful outcome. My 127 year old house, out in the country, was going to attroct anly a very specific type of

commitment to the purchase or sale of your home

2019 - Rising Saar

buyer. Adam found thot buyer and negotiated o very favorable transoction. Adom waos o very effective
) ) 9 Y Y

communicator. He n‘lr‘sv.'»?'.:-d all of my questions in a hr"\e|y' p'n?'e'_\gmr\rr and F,’\?"\,(‘.l".- manner. He waos honest with

2019 - Rookie of the Year me and kept me informed through all stages of the process. Again, my listing presented o limited oppeal to
2020 - Silver Sales Award prospective h\.-,vers‘ but every time spnlze with Adam, he made it seem like my house was his most important
21-C Y Al |

2021 (""'""""“(1“" Member | sting. Working closely with Adom was like work ng with a friend. | have recommended him to other friends

~"One Team, One Dream® Award Recipient~
~Top 10 Realtors on Social Media from PropertySpark.com=

,;.c:fvsde-mg 5'—’“'"‘&' homes, and will not hesitate to recommend him further in future
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PRE-APRROVE OR PRE-QUAL * 0

Open houzes. onine home searches,
prhvatn showings. revitit citera it
OFFER
X o R
BANK APPRAISAL
Bark azpraiser Gatermives vabe o
Which bank is waling 1 lsan a7 if any
e T APPLY FOR MORTGAGE INSPECTIONS
Formal sppiication wih yut loen Professionl hame inipection, septic
HOME INSURANCE
v e \ ABSTRACT & SURVEY o
q Sellr's attorney begins resaarch of
deeds martgages, pdates abatract,
and orders instrument servey of
pregenty
HOWARD
FINAL WALK THROUGH
REALTOR ) Py s et

REALTOR

HOWARD y CLOSNG

Bring cash to close chech & phato 1 te
attorey office (uzally bank attorrey)
Sign required mortgage decuments with

* buyee attorray and obtain keys!




Open House Etiquette
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You should always sign in at an open house, and follow any rules the agent may request of
you, such as taking off your shoes before walking through the home.

Before you head out the door, it helps to know what you want in 2 home! If you have a list
of “must-haves” or even just a few notes on what you'd like, bring it with you!

Come ready with questions! You can ask about different features of the home or
neighborhood.

Sign in to the open house - not only is it the polite thing to do, you'll also get updates on
the home.

Have a tape measure handy, and know any measurements important to you. For example, if
you have an oversized couch, knowing its dimensions will help you see if it will fit in this
home.

Take pictures to remind yourself of important features! While it's considered rude to share
these online, taking a few pictures for your personal use can help you keep track of the
houses you're visiting.

If you're visiting a few open houses in a single day or weekend, take notes on the homes!
That way, you'll remember which one had the killer staircase and which one had the giant
kitchen.

Open houses generally won't allow pets, so don't bring them! And, while children can be
welcome additions to a home tour, younger kids may not get as much out of it - so consider
leaving them home so you can view the home distraction-free!

Unless you're told otherwise, you can explore spaces like closets and pantries - this is your
chance to check out the storage space in the home.

If weather permits, make sure you explore outdoor spaces as well This can help you get an
understanding of the yard, any fencing or gates, the garage, any outdoor storage sheds,
patios and porches, etc.

ADAMKLOCK.HOWARDHANNA.COM
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TOP 11 SIGNS THAT YOUR MORTGAGE WILL
LEAD TO A SUCCESSFUL APPROVAL:

1. 1 will not change jobs, become self-employed, quit my job or go on disability.
2. 1 will not buy a car, nor a truck, van, boat, or Harley.
3. 1 will not apply for or use any credit cards excessively or fall behind on my payments.
4. 1 will not spend any of my money set aside for closing

5. 1 will not omit debts or liabilities such as child support or alimony from my loan application
and claim | forgot.

6. 1 will enjoy my existing belongings so that | don't buy furniture or any other expensive
items that requires financing.

7. From now until closing | will not allow anybody to pull my credit report, nor go online and
check it myself.

8. | will not make large deposits or accept money from anyone without first checking with my
LOAN OFFICER first.

9. 1 will not change or close any bank accounts.
10. | will not co-sign a loan for anyone.
11. I will not use my overdraft.

If | even think about possibly considering any of these items | will contact my LOAN OFFICER
AND/OR REAL ESTATE AGENT before | make any changes in my financial profile.

ADAMKLOCK.HOWARDHANNA.COM




Colonial

many years.

enerally well-Duit Aouses,
with many being custom built
Thais main appesl seams 10 be
the spaciousness and
wlegance.

Common Home Styles

Cape Cod Contemporary

A'h-myprmmmom- These “casual™ houses are

half story style of house has waually sheathed in redwood
been popular for many years, or stained hardwood and
with most Capes concentrated In | come in many sizes asd
the northern regions. Many shapes
resale capos have been
axpanded over the years for
Increased living area

Ranch

This style of house features
o dovel Iving. There may be
a full or partial basement.
Ganwrally, a garage is
Mzached to the side of the
house.

This style of house became | This style of house Is also Tuders and other English style |
very popular following reforrod 10 a8 4 spiit ranch of  houses were bulll during the
World War Bl Because of the | ralsed ranch, The bidevel period of the late 18600s
amount of space and Wtility | house i & medified version of  through the 19204, with Ister
provided. Spit levels fall the ranch house, with the similar styles built in the late
mostly into two types: side- | major difference being that the  1970's & 1980's, The
ot and front20-back. lower level is moce out of the combination of stucco and
ground than in the ground. distinctive wood trim extorior
Seldom is there 3 basement. provides the Tuder styls house |

Wih 2 unigueness which s
maost appealing.

The Victorian style of house was
Bl I varous models during the

Eric W. Stowe

The Stowe Law Firm
P:(585) 352-1831
F:(585) 352-1387

52 Nichols St.
Spencerport NY 14559
eric@stowelegal.com
Paralegal - Lori Bly
lori@stowelegal.com

Derrick Spatorico

Pheterson Spatorico LLP

P: (585) 546-5600

F:(585) 546-2474

45 Exchange Blvd,, 3rd Floor
Rochester NY 14614
derrick@psnlawgroup.com

Mark Fulmer Home Inspections

P:(585) 944-5776

W: fulmerhomeinspections.com

E: jennifer@fulmerhomeinspections.com
Jennifer Fulmer - Operations & Scheduling

Jason Lyle - Gold Shield Pro Services
P:(585) 662-7725

E: jl@goldshieldps.com

W: goldshieldproservices.com

oward
annan

Attorneys & Home Inspectors

Real Estate Services

Mark S. Hollenbeck

Gallo & lacovangelo, LLP

P: (585) 340-4202 (Direct)

F: (585) 454-2476

0: (585) 454-7145

180 Canal View Blvd., Suite 100
Rochester NY 14623
markhollenbeck@gallolaw.com

Kyle Steinbach

The Stowe Law Firm
P: (585) 352-1831
F:(585) 352-1387

52 Nichols St.
Spencerport NY 14559
kyle@stowelegal.com

Mike Mullen of Dwellsure
P: (585) 343-7873
W: 8of8.com

Warren Engineering

P:(585) 385-4766

E: engineers@warreninspect.com
W: warreninspect.com

ADAMKLOCK.HOWARDHANNA.COM




EXAMPLES OF
DOCUMENTATION SAMPLES

Agency Disclosure

Purchase Contract

Personal Property Addenda

Escalation Clause

Property Condition Disclosure
HSA Warranty

~B

Greoter Rochester \\m

TO

FROM

PURCHASE AND SALE CONTRACT
FOR RESIDENTIAL PROPERTY

WARNING: THIS CONTRACT FORM CANNOT BE USED IF THIS TRANSACTION IS COVERED BY THE
HOME EQUITY THEFT PREVENTION ACT (Section 265-a of New York Real Property Law).

Plain English Form published by and for the exclusive use of the Greater Rochester Association of REALTORS®, Inc.
the Monroe County Bar Association, and those County Bar Associations that have approved its use.
COMMISSIONS OR FEES FOR THE REAL ESTATE SERVICES TO BE PROVIDED
ARE NEGOTIABLE BETWEEN REALTOR® AND CLIENT.

When signed, this d it a binding . Buyer and seller should consult their own attorney.
Buyer acknowledges that information contained in the Multiple Listing Service is not guaranteed and should be
independently verified before signing this Contract

Jane Scller and (the “Seller”)

Joe Buyer and (the “Buyer*)

Seller agrees to sell, and Buyer agrees to purchase, the real property described below on the terms stated in this Purchase and Sale

Contract for Rex

ential Property, as well as the Addenda

ced berein and attached hereto (collectively, the "Contract™), Seller and

Buyer may each be referred to individually as a “Party” and collectively as the “Parties.”

1

PROPERTY

(A) Property Description; Seller's Power and Authority. Real Property known as

123 Main Street

in the County of Monroe X Town O City O Visage of Greece , State of New
York, Zip 14626 also known as Tax No. 262-000- 1 23-008- 33000 including all
buildings and any other improvements and all rights which the Seller has in or with the premises (the “Property”)

Approximate Lot Size: 90X 120 or. 24 acres Description of buildings on Property: _

Single Family Residential Ranch-style home w/ attached 2-car garage. in-ground pool & detached shed

Seller represants 1o Buyer that: (i) Seller owns the Property and has the power and authority 1o sell &, (ii) Seller is not in bankruptcy,
and (i) Seller has sufficlent funds (including the proceeds from this sale) to close this transaction and pay Seler's closing
eXPANsos.

Other Items Included in Purchase. Any of the following flems and all related equipment and accessories for such items now in
or on the Property are included in this purchase and sale, which Seller represents are owned by Seller: All awnings, carbon
monoxide detectors, cantral vacuum system, curtain and traverse rods, electric garage door opener and remote control devices
exhaust fans, fences, fireplace screens and enclosures, flowers, garbage disposal, heating systems (except as provided in
Paragraph 5(G)), hoods, intercom equipment, lighting fixtures, ceiling fans, mail box, plumbing systems, seplic and private water
systems, satellite dishes, screens, security systems and security codes, sheds, shrubs, smoke detectors, storm doors, storm
windows, sump pumps, swimming pool, trees, underground pet containment fencing with transmitier and collar receiver(s), wall-
to-wall carpeting and runners, water softeners, window boxes, window blinds and shades, and the following, if built-in: air
conditioning (except window units), humidifier, TV antennae, TV wall mount, basketball apparatus, cabinets, dishwashers
microwave ovens, mirrors, outdoor playsets, ovens, shelving, stoves, and trash compactors. Buyer agrees to accept these items
in their present condition. Other items to be included in the purchase and sale are

Items excluded are: no exclusions

Seller represents that Seller has good title 1o all of the above ems to be transferred to Buyer and will deliver a Bill of Sale for the
above items at Closing (as hereinafier defined below in Paragraph 2(A)).

K Seller shall cause any heating, plumbing, air conditioning, electrical systems and included appliances to be In working order at
the time of Closing, except for no excepions The prior sentence shall not be
construed as a warranty or guarantee after Closing

Copyright ©2020 by Greater Rochester Association of REALTORS®, Inc. and the Monroe County Bar Association.  All Rights Reserved Page 1ot 7

Purchase and Contract for Residential Property
(Al Prior Versions are Obsolete)

s Buyer's Initials

) TarsacTions




PRESENTATION PAGES

For the Buyer — Your Agent’s Role

Getting Started

Contract to Closing

For the Buyer — Inspections Required When Purchasing a Home
What are seller’s concessions?

Real Scout

Hanna Concierge

For the Buyer — The 100% Money back Guarantee

What Not to Do When Closing



WHERE TO FIND PRESENTATION SLIDES

Library _

Report Pages Marke’ring - NY

Partner Pages Folder
Title & Description Date Created
Custom Pages
My Pages [ 3 1:OOT/of\EAloney Back Guarantee May 15,2018 @) ADD
Brokerage Pages .  100% Money Back Guarantee Jun 5, 2018 @ ADD
For the Seller
Office Pages
ﬁ 2018 NY Market Share Jun 24, 2019 0 ADD
For the Buyer and Seller
3 anna Home Concierge Jun8,2022 (=) REMOVE
For the Buyer & Seller
S anna Home Concierge un 8, 2022 REMOVE
P Eartha Rinsiar & Callar J @

N
(&)
N
()

R RealScout Jul 28, (=) REMOVE



Library

Report Pages FAQs - Tips - Processes - HHNY
I
Partner Pages Eeadex
Title & Description Date Modified
Custom Pages
My Pocres [ BL\Jyler ‘sn_l.:‘ivow Chart Jul 8, 2017 © ApD
Brokerage Pages & Checkllsf Before Movmg Day Jul 8, 2017 © ApD
Office Pages
ﬁ Checkl:st For Movnng Day Jul 8, 2017 o ADD
Buyers & Sellers }
ﬁ Comracf To Closing Dec 26, 2017 c ADD
Buyers Page
B oo | B nt Oct 8,2017 (5 REMOVE
ﬁ Oct 8, 2017 (=) REMOVE
Buyers
ﬁ lnspecnons Required Jul 8, 2017 e ADD
Buyers Page
. Listing Flow Chart Jul 8, 2017 © ADD

Sellers Page

Y

cKlist Oct8,2017 (5 REMOVE




Library

Report Pages Marketing - HHNY
Folder
Partner Pages
Title & Description Date Modified
Custom Pages
%, Monev Back Guarante ec 26 20 -~
My Pages g BversPage | Dec 26,2017 (=) REMOVE
Brokerage Pages ﬁ 100% Money Back Guarantee Dec 26, 2017 Q ADD
Sellers Page
Office Pages
B 2017 Market Share Feb18,2021 @ ADD
Buyers & Sellers Page
ﬁ Customized Marketing Oct 8, 2017 Q ADD
Sellers Page
[ 3 Exclusive Programs Jul12, 2017 0 ADD
Sellers Page
ﬁ Faster Sale Oct 8, 2017 Q ADD
Sellers Page
ﬁ Hanna Perks Jul 8, 2017 Q ADD
Sellers Page
ﬁ Howard Hanna Rankings Feb 18, 2021 Q ADD
Buyers & Sellers Page
ﬁ HowardHanna.com Oct 10, 2017 Q ADD
Buyers & Sellers Page




Library , .

Report Pages Financial Services HHNY
Folder
Partner Pages
Title & Description Date Modified
Custom Pages
~t 2
My Pages ﬁ gTikc?SinProgram Oct 2, 2017 0 ADD
Brokerage Pages . Buy Before You Sell Program Oct2,2017 @) ADD
Sellers Page
Office Pages
ﬁ Contract to Closing Oct8,2017 @) ADD

Buyers Page

4

Dos & Donts - Mortgage Process Oct 2, 2017 0 ADD

Buyers & Sellers

R Homeowner: {_m Jul 8, 2017 (=) REMOVE
= HJSAH?Tew?rramy Feb10,2021 @) ADD
ot (e T O
L JRiereiori M s e

Y

\cessions Oct 8, 2017 (=) REMOVE

S c |
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