
BUYER PRESENTATIONS Brunch & Learn 10/11/23



OBJECTIVE

Why do we need a presentation?
What goes into a buyer presentation?
How do I put one together?



WHY DO WE DO A BUYER’S 
PRESENTATION?



IT’S AN INTRODUCTION TO WHO YOU ARE AND 
HOW YOU DO BUSINESS.

Organized & Efficient
Informative
Branded
Polish



IT’S AN INTRODUCTION TO WHO YOU ARE AND 
HOW YOU DO BUSINESS.

Informative to Buyers
­Process
­Timelines
­Market Conditions
­Documentation 
­Mortgage Implications
­Vendors



THINGS OF NOTE…

­This is a living document - It should NEVER be 
finished
­Inclusive material may be market dependent 
(Buyer/Balanced/Seller)
­Mortgage information may change rapidly 
­Programs and opportunities change



WHAT GOES IN A BUYER’S 
PRESENTATION?



WHAT’S INCLUDED?

Should be informative
Should be relevant
Should be personalized
Should add value



THREE STEP APPROACH

­Set up template in Hanna Presentations utilizing company 
pages for the bulk of the presentation
­Creation of personalized material in programs such as 
Canva
­Samples of documentation



EXAMPLES OF PERSONALIZED PAGES

­ Cover Page
­ Letter to Homebuyer
­ Testimonials
­ Personal Information Page
­ Social Media Page
­ Home Buying Process
­ What I Provide my Clients
­ Common Home Style Examples
­ Mortgage Product Comparisons
­ Open House/Showing Etiquette
­ 11 Signs That Your Mortgage Will to a Successful Approval
­ Vendor List













EXAMPLES OF 
DOCUMENTATION SAMPLES

­Agency Disclosure
­Purchase Contract
­Personal Property Addenda
­Escalation Clause
­Property Condition Disclosure
­HSA Warranty



PRESENTATION PAGES

­For the Buyer – Your Agent’s Role
­Getting Started
­Contract to Closing
­For the Buyer – Inspections Required When Purchasing a Home
­What are seller’s concessions?
­Real Scout
­Hanna Concierge
­For the Buyer – The 100% Money back Guarantee
­What Not to Do When Closing



WHERE TO FIND PRESENTATION SLIDES








